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|. OBIIME MMOJOXEHUSA
1.1. HanmpaBJIeHHOCTb M 33J1a4M NPOrPpaMMbl

PabGouas mnporpamma yueOHONH AuCHMIUIUHBI «OCHOBBI IOPUIAHYECKOTO
nepeBoja» (AHIVIMHCKUN fA3BIK)» HAIpaBiieHAa Ha MOJITOTOBKY OOYyYaroLIUXCs K
OCYILECTBICHUIO MPO(PECCUOHANBHON JI€ATENbHOCTH B 00JacTHM IpaBa Ha
AHTJIMMCKOM SI3BIKE.

B pesynbrare ocBoeHUS Y4eOHOW AMCHMUILUIMHBI «OCHOBBI OPHIAYECKOIO
nepeBoja (AaHIMIMUCKUM SI3BIK)» y OOydarommxcs JoJKHa CQOpPMUPOBATHCS
COBOKYNHOCTb 3HAaHUM, YMEHHI M HaBBIKOB, HEOOXOAMMBIX ISl BBIMOJIHEHUS
KOHKPETHBIX BHUIOB NPO(PECCHOHATBHON PEUYEeBOU NIEATEIBHOCTH, ONPEAEIISIEMBIX
XapaKTEPUCTUKON MarucTpa 1opucupyaeHIUu:

= aHAJIMTUYECKON pabOThI C pa3IMYHBIMU HCTOYHUKAaMU HH(OpMaLuy Ha
aHTJIMICKOM SI3bIKE (JIOKYMEHTBI, ClielhajibHasi U CIpaBOYHas JUTepaTypa, npecca,
ceTb HTEpHET);

. HGpGBOI[‘lGCKOﬁ pa6OTI>I B IIMCbMEHHOM (1)0pM€, B TOM 4YHCJIC IICPCBOAA
IOPpUINYCCKUX JOKYMCHTOB, IINCCM, KOHTPAKTOB,
. HpaKTI/I‘-IeCI(Oﬁ pa6OTI>I I10 IMMOAACPKAHNIO KOHTAKTOB C MHOCTPAHHBIMU

KOJUIeTaMM B YCTHOM W TNHCbMEHHON (opme, pa3bsICHEHHIO POCCUHCKOTO
3aKOHOJAaTEIbCTBA U NOJUTUKH PD B mpaBoBoii 00s1acTH.

KoMMmyHuKaTHBHAs 11€J1b OOYYEHHMs] aHTJIMMCKOMY SI3bIKY OCYILECTBIIAETCS
IyTEM COBEPUICHCTBOBAHUSA y OOYYaIOIIMXCA PEYEBBIX YMEHHH B TOBOPEHHUH,
YTEHWH, ayJUPOBAHUU, ITNCbME U NIEPEBOJIE.

1.2. Mecto nucuunimubl (moayJs) B crpykrype OITIOITI BO

Hucrumnaa «OCHOBBI  FOPUAMYECKOTO TepeBojia (AHTJIMMUCKUN  SI3BIK)»
BXOJUT B 0a30BYI0 (0053aTENbHYIO) YacTh MarMCTEPCKOW MPOrpaMMbl B KaueCTBE
OCHOBHOW JUCLHUILINHBI.

N3ydenne nucuuminHbl «OCHOBBI IOPUIUYECKOTO IEpeBojia (AHTIIUUCKUN
SI3BIK)» SIBJISIETCSI BKHBIM YCIIOBHUEM i1 (DOPMUPOBAHHS CUCTEMHBIX 3HAHUU B
00JaCTH MHOCTPAHHOTO s13bIKa. OOydYeHUE CTPOUTCS HA JOKyMEHTaX U UICTOYHHUKAX,
M3y4YaeMbIX B MapajuieIbHO MPENOJaBAEMbIX MTPABOBBIX NUCHUATLIMHAX.

1.3. ®opmMupyembie KOMIIETEHIIMA U MHANKATOPbHI UX JOCTHKECHUSA
(m1aHupyeMble pe3yJIbTAThI 0CBOEHUSI TUCIHIIJIHHBI)

I[To wToram OCBOECHHMS AUCHUILIMHBI OOYYarOIIUUCS JOJKEH o00JanaTh
CIeAYIOIUMHU KoMneTeHusiMu B cooTBeTcTBuU ¢ GI'OC BO:



YHuBepcajbHble KOMIIETEHIINN:

HaumenoBanue Kox v HanmenoBanue Kox u HauMeHOBaHMe MHAMKATOPA
KaTeropum YHHMBeEPCAJIbHOM AOCTHKEHHSI YHUBEPCAJILHOI
(rpynnbi) KOMIIETEHI[UN KOMIIeTeHIIM U
YHHMBEpPCAJIbHBIX BbINYCKHUKA
KOMIIeTeHIMii

NYK-4.1. 3naer npaBuna
poeCCHOHAIBHON ATUKH; METO/IbI
KOMMYHUKAIUU IS aKaJeMUYECKOTO 1
poeCCHOHAIBHOTO B3aUMOICHCTBUS;
COBPEMEHHBIE CPEJICTBA
UH(GOPMaIMOHHO-KOMMYHHUKAIIMOHHBIX
TEXHOJIOTHH.

NVYK-4.2.YmeeT co3naBaTh Ha PyCCKOM U
WHOCTPAHHOM $SI3bIKE TTUChMEHHBIE

VK-4. Criocoben TEKCThI HAY9HOTO M OpUIINATIBHO-
IIPUMEHSTH COBPEMEHHbIe | ACTIOBOTO CTHJICH PEdH 110
Kommynukanus KOMMYHUKaTHBHbIE PO eCCHOHAIBHBIM BOIPOCAM;
TEXHOJIOTUH, B TOM yrcie | [TPOU3BOMUTH PEIAKTOPCKYIO 1
Ha UTHOCTPAHHOM(BIX ) KOPPEKTOPCKYIO IIPaBKY TCKCTOB
s3bIKe(ax), 1S HAY1HOTO 1 o(huIHaIbHO-EI0BOIO
AKaIEMHUUYECKOTO H CTWJICH pedr Ha PYCCKOM M HHOCTPaHHOM
pOheCCHOHANBHOTO SI3BIKE; AHATH3MPOBATE CHCTEMY
B3aMMOICHCTBHIS KOMMYHHUKAI[HOHHBIX CBSI3eH B

OpraHM3alMK; IPEACTABIAT PE3YIIbTAThI
aKaJIeMUYeCKON U MpoQecCHOHATbHON
JEATENIBHOCTH, B TOM YHUCIIE Ha
MHOCTPaHHOM(BIX) SI3bIKE(aX);
MCIIOJIb30BaTh COBPEMEHHBIE CPEICTBA
MH(}OPMAIMOHHO-KOMMYHHUKAIIMOHHBIX
TEXHOJIOTHH JUIsl aKaJIEMUUYECKOTO U
npo¢eCcCHOHAIBHOI0 B3aUMOCHCTBUS.

NVYK-4.3. Bnageer HaBbIKaMH
MIPUMEHEHUS COBPEMEHHBIX
KOMMYHHMKATHUBHBIX TEXHOJIOTUH, B TOM
Yyclie Ha MHOCTPaHHOM(BIX) si3bIKe(ax),
JUIS aKaJIEMUYECKOTO U
po(heCCHOHATBHOTO B3aUMOICHCTBHS.

Il.  CTPYKTYPA M COJAEPKAHME JUCHUTIIIVHBI (MOIYJIS)

O0beM MUCHIMIUIMHBI (MOIYJISI) COCTaBIsIET 6 3a4eTHBIX eaunwmIl, 216 gacos
u3 Hux 94 akagemuyeckux 4vaca (KOHTakTHOM paboTel) (1 cemectp — 52 wyaca
MPaKTUYECKUX 3aHIATHUH, 2 cemecTp — 42 yaca MpaKTUUECKUX 3aHSATUH ).

dopma mnpomexxyTouHO#M arrectanuu: 3ader (1 cemectp), 3k3ameH (2
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CEMECTD).

2.1. TemaTnuecKue MJIAHBI

2.1.1. Temamuueckuit niaan 011 04HOU hopmol 00yueHUA

Ne | Pazmemsr (Temsl) | cemecT | Bceero Bunbt yae6HON ASITENHHOCTH U 00BEM dopma
/i JUCITUTLTAHBI p 3.e./9a (B aKaICMMYECKUX Yacax) TEKYILETO
(Momyms) COB nekiuu | IIpaktuu | Kontpo Cp KOHTpPOJIst/
€CKHe b ®dopma
3aHATHUSA MIPOMEKYTOYHO
W aTTecTaiuuu
1 | Tema Ne 1. 1 22 - 10 12 ompoc,
IOpunnueckas JIUCKyCCUA
MPaKTHKA
Practice of law
2 | Tema Ne 2. 1 20 - 10 10 ompoc,
IIpaso, JIUCKYCCH,
peryJupyloiiee Ke¥c,
JIeSITEeIbHOCTD 3a/laHue Ha
aKIIMOHEPHBIX epeBo;I
KOMIIaHUM
Company law
3 | Tema Ne 3. 1 20 - 10 10 ompoc,
JorosopHoe JIUCKYCCH4,
IpaBo Keliic,
Contract law 3aJlaHUE HA
TIEPEBOJT
4 | Tema Ne . 1 22 - 10 12 ompoc,
Kymna-nponaxa JUCKyCCHs,
TOBapoB Keiic,
Sale of goods 3aJaHre Ha
nepeBo/|
5 | Tema Ned. 1 24 - 12 12 ompoc,
TpynoBoe mpaBo JTIUCKYCCHA,
Employment law Kelic,
3aJ]aHne Ha
nepeBo]
6 | Tema Ne 6. 2 16 - 8 8 ompoc,
Hopwmel ipaBa o JIIACKYCCH,
HEJIBHKHUMOCTH KeWc,
Real estate 3aJlaHKe HA
property IIEpEBOJL
7 | Tema Ne 7. 2 16 - 8 8 orpoc,
WHTennexryansHa JTIUCKYCCHS,
s COOCTBEHHOCTb Keiic,
Intellectual 3a/1aHKe Ha
property IepeBo]
8 | Tema Ne8. 2 16 - 8 8 ompoc,
OG6opoTHBIE IIACKYCCHA,
WHCTPYMEHTBI 3a/laHue Ha
Negotiable epeBo.
instruments
9 | Tema Ne9. 2 16 - 8 8 ompoc,
O6ecrniedeHHBIC JIACKYCCHA,




CHETKU 3aJaHue Ha
Secured IEPEBOT
transactions
10 | Tema NelO. 2 17 10 7 ompoc,
OTHoIeHus JTIUCKYCCHA,
MEXAY Keiic,
JIOTDKHUKOM H 3aJjaHue Ha
KpeIuTOpOM nepeBo]
Debtor and
creditor
[IpomexyTounas 1, 27 3auer
aTTecTalus 2 DK3aMeH
Bcero: 6/216 94 27 95

[Tockonbky y4eOHOM IUCHUIIMHON «OCHOBBI HOPUAMYECKOTO MEPEBOA
(aHrTUHCKHIA SI3bIK)» MPETyCMOTPEHBI TOJIBKO MPAKTUYECKHUE 3aHATUSA, TO Kaxaas
TE€Ma CTPOUTCS 10 EAMHOMY IUIaHY:

- BBEJCHHME HOBOIO JIEKCUYECKOTO MaTepuaia, yIpaKHEHHs i1 TPEHUPOBKU
€ro UCIOJIb30BaHU;
- paboTa ¢ TeKCTaMH, KOTOpbIe OEpYyTCs 3a OCHOBY IS 3aKpEIICHUs] HOBOM

JIEKCUKH Y Pa3BUTHUSI TOBOPEHUS;

2.2. llpakTuyeckue 3aHATHS

- TPEHUPOBKA BOCHPHSITHS PEeUH Ha CIyX (ayAHO3aMUCH U 33JaHUS K HUM);

- YOpaKHEHHsI HAa Pa3BUTHE YCTHOM pedd (BOMPOCHI HA OOCYX/IECHHS, YCTHBIC

Npe3eHTaIMH, 00CYXICHUE CyIeOHBIX MPELCACHTOB, TUCKYCCHH, 1c0aThl);

- paboTa ¢ TEKCTaMH, KOTOpbIe OepyTCs 3a OCHOBY [Jii TPEHUPOBKHU
MUCbMEHHOMN peyu U Pa3BUTHSI HABBIKOB MEPEBO/IA;

- TIMCbMEHHBIC 33JIaHUS U 3aJIaHUS Ha TIEPEBO/I.
ConepxaHue TeM IPUBOJIUTCS HHUXKE.

2.2.1. Coodeporrcanue npakmuuecKux 3aHAMUIL 00y4aouuxc

Tema Ne 1. FOpuanyeckasi npakTuka
Practice of law

1. Yrenue/mepeno:
. Bodies of law

Types of law

. Types of court
Persons in court
Legal Latin

Mmoo m>

2. AynupoBaHue:
A. Documents in court

The adversarial and inquisitorial systems




Lawyers

Legal education
Law-firm structure
Practice areas
Law-firm culture

nmmoow

3. T'oBopeHue:

Explaining what a law says
Civil-court systems

Legal education
Describing a law firm

OOw>

Tema Ne 2. IIpaso, peryJjmpyoiiee 1eiTeJIbHOCTh AKIMOHEPHbIX KOMIIAHUI
Company law

I. Company formation and management

1. YUrenue/mepeno:
A. Introduction to company law
B. A memorandum of association
C. Russian entity formation
D. Corporate governance

2. AynupoBaHue:
A. Company formation
B. Forming a business in the UK

3. T'oBopeHue:
An informal presentation: a type of company

4. Tlucemo:
A letter of advice

Il. Capitalisation

1. Yrenue/nepeBo:
A. Introduction to company capitalisation
B. Shareholders and supervisory boards
C. New legislation — share capital development in Russia

2. AynupoBaHue:
A. Arights issue
B. Plain language



3. T'oBopenue:
Paraphrasing and expressing opinions

4. TIuceMo:
Summarising

I11. Fundamental changes in a company

1. YreHue/mepeBo;
A. Introduction to changes in companies
B. Spin-offs
C. The minutes of a meeting
D. Shareholder rights

2. AyaupoBaHue:
A. Explaining legal aspects of an acquisition
B. A checklist

3. T'oBopeHue:
Presenting a spin-off

4. TluceMo:
Standard phrases for opening and closing letters and email

Tema Ne 3. JloroBopHoe npaBo
Contract law
I. Contract formation

1. Yrenue/miepeBo:

Introduction to contract formation
A covenant

. Adapting a contract template

Ow >

2. AyaupoBaHue:
. Negotiating
Contract negotiation

@ >

3. T'oBopeHue:
. Paraphrasing clauses
Negotiating an agreement

@ >

4. TIucemo:
. An informative memo
Adapting a contract template

™ >



COwx>

w >

A.
B. Interviewing a client

1. Remedies

1. Yrenue/mepeBo:
Introduction to contract remedies
Liquidated damages
Understanding contract clauses
Types of breach

2. AynupoBaHue:
A Danish remedy
Remedies

3. T'oBopeHue:

Contract remedies

4. Tlucemo:

Follow-up correspondence to a client

moow

® >

A.
B. Discussing and evaluating sources of information

I11.  Assignment and third-party rights

1. Yrenue/nepeBo:
Introduction to contract assignation
Understanding contract clauses
A follow-up email

A closing argument

Keeping informed

2. AyaupoBaHue:

. Preparing a lawsuit and developing an argument

A closing argument

3. T'oBopeHue:
Explaining third-party rights

4. TIucemo:

A memo giving advice

Tema Ne 4. TpynoBoe npaBo
Employment law

1. Yrenue/mepeBo:



A. Introduction to employment law
B. A sex-discrimination case

C. Ajustified dismissal

D. Unfair dismissal

2. AynupoBaHue:
A. An employment tribunal claim
B. Liability risks

3. T'oBopeHue:
Agreeing and disagreeing

4, Tlucbmo:
A. Attachments and formality
B. Advising on advantages and disadvantages in an email

Tema Ne 5. Kymiisi-npojaaska ToBapoB
Sale of goods

1. Yrenue/nepeBo:
A. Introduction to sale of goods legislation
B. Retention of title

2. AyaupoBaHue:
A. Legal writing seminar on drafting clauses
B. A case brief

3. T'oBopenue u mucerMo:
Presenting a case brief

Tema Ne 6. Hopmbl npaBa 0 HeIBUZKMMOCTH
Real estate property

1. Yrenue/nepeBo:
A. Introduction to property law
B. A law firm’s practice areas
C. Understanding a lease or tenancy agreement
D. A case review
E. A reference email

2. AynupoBaHue:
A. Easements
B. Buying a house in Spain



3. T'oBopenue:
An aspect of real property law
A case discussion

w >

4. Tlucwsmo:
Describing a firm’s practice areas
Summarising and requesting

w >

Tema Ne 7. UHTe/NIEKTYaIbHASI COOCTBEHHOCTD
Intellectual property

1. Yrenue/nepeBo:

Introduction to intellectual property
The State Street case

Business method patents
Trade-mark statutes

COw>

2. AyaupoBaHue:
Training of junior lawyers
Discussing issues — copyright and fair use

w >

3. T'oBopenwue:
Phrases for discussions

4. TIucemo:
Notes for a case brief

5. Tlucemo u roBopeHwMeE:
Paraphrasing in plain language

Tema NeS. O00poTHBIE HHCTPYMEHTBI
Negotiable instruments

1. YreHue/mepeBon:
A. Introduction to negotiable instruments
B. A promissory note
C. Legislation governing electronic negotiable instruments

2. AyaupoBaHue:
A. Drafting a promissory note
B. Advice from a senior partner

3. T'oBopenue:
A. Describing the legal situation: usury

10



B. Explaining ideas to a client

4. TIuceMo:
. Summarising requirements
Providing advice and making suggestions

w >

Tema Ne9. O0ecnieueHHBIE CIEJIKHA
Secured transactions

1. YreHue/mepeBo:

Introduction to secured transactions
A security agreement

A seminar on revised legislation
An internal email

An unsettled area of the law

moowr

2. AyaupoBaHue:
Creating a security interest
Intellectual property in secured transactions

w >

3. T'oBopenwme:
Requesting and presenting information

4. TluceMo:
A polite refusal

Tema NelO. OTHOIIEHUST MEXKAY TOUKHHKOM H KPeIUTOPOM
Debtor and creditor

1. YreHme/mmuCHLMO:
. Introduction to debtor — creditor
Statutes governing attachment
A career as an insolvency practitioner
Job opportunities in insolvency
Making a case

mooOw>

2. AyaupoBaHue:
. Protecting assets from judicial liens
A job interview

@ >

3. T'oBopenue:
. Discussing insolvency work
A job interview
Discussion on restructuring

oW

11



4. TIuceMo:
A. A covering letter
B. A thank-you note

2.3. CamocrosiTe/ibHas padoTa

B pamkax camocTtoATenbHOW pPabOThl OOYyYalOUIUECs OCYIIECTBISIOT
TEOPETUYECKOE H3YUYCHUE AUCHUILIMHBI, TOTOBITCS K MPAKTUYECKUM 3aHSITHUAM,
BBIIIOJIHAIOT JOMAIIHUE 33JaHus, OCYIIECTBIISIIOT MOATOTOBKY K IMPOMEXYTOYHOM
aTTeCTALUH.

CamocrosTenbHas paboTa 00y4aromuxcs 0 yCBOCHHUIO Y4€OHOr0 MaTepHalia
MOXET BBIMOJHIATECA B YHUTAJIBHOM 3aje OUOIMOTEKH, Y4EeOHBIX KaOMHETax
(;1aGoparopusix), KOMIBIOTEPHBIX Kiaccax, jgoma. OOyuwaromuiicss moadupaer
HAyYHYIO U CICIHAIbHYI0O MOHOTPaUUecKyr0 U MEPUOJUYECKYIO JTUTEPATypy B
COOTBETCTBHH C PEKOMEHIALMSIMU IIPENOAABATENS NI CAMOCTOSTEIBHO.

[Ipu opraHuzanMu CaMOCTOATENBbHONM paboThl C  HCIOJIb30BAaHUEM
TEXHUYECKUX CPEJICTB, 00E€CTICUNBAIOIINX JTOCTYI K HHGOpMAINK (KOMITBIOTEPHBIX
0a3 JaHHBIX, CHUCTEM AaBTOMATH3UPOBAHHOTO TMPOEKTHPOBAHUA H  T.IL.),
IPEAYCMOTPEHO U TOJIy4eHHE HEOOXOJUMON KOHCYJIbTAllUM WX TOMOIIU CO
CTOPOHBI NIEJArOTUYECKUX paOOTHUKOB.

CamocrosiTenbHast padota TpeOyeT Hanuuus UH(GHOPMAIMOHHO-TIPEAMETHOTO
obOecrieueHUs:: yUeOHUKOB, YU4€OHBIX MU METOJUYECKHX IMOocoOuil. MeTtonuueckue
MaTepHuaibl 00eCIeYNBalOT BOZBMOXHOCTh CAMOKOHTPOJISI 00yUYaroIMUXCs M0 OJIOKY
y4eOHOro Marepuaia uiu NpeMeTa B LIEJIOM.

BueaynuTopHas caMocTosiTelbHAasE paboTa OOydYaromIMXCs  BKJIKOYAET
CJIEAYIOIINE BUJIbI ACSTEIbHOCTH:

1. U3yyenue y4eOHOW JUTEpaTyphl, PEKOMEHIOBAHHOW OOYYaIOIIMMCS
HACTOSIIEN ITPOrPaMMO;

2. BreimonHeHue 3agaHuil Ha TIEPEBOJ W WMHBIX NHCBMEHHBIX 3aJaHUN K
MPAaKTUYECKUM 3aHATHUAM (TUIOBBIE 3amaHusi mnpexactaBieHsl B 1.l
OueHoYHbIE MaTEpPUAIIBI).

3. BrimonHeHue KeWCOB MO OTAEIBbHBIM TeMaM (THUIIOBBIE 3aJjaHUsl KEWCOB
npezactasiiensl B 11111 Onenounsie maTepuasl).

B monenu camocTosiTeibHON paboThl 00ydaronuxcst O4HOM (HopMbl 0O0yUEHUS
Cpelld BUIOB CaMOCTOSTENIbHOM pabOThl MPEBAJUPYET BHINOJHEHUE 33JaHUM Ha
MepeBOJi U WHBIX MUCHMEHHBIX 3aJaHUN K MPAKTUUYECKUM 3aHSATUSI, MTOCKOJIBKY
HaJW4Yue 3HAYUTEJILHOTO 4YHCJIa TPAKTHUYECKUX (CEMUHAPCKUX)  3aHSATUN
MPEANosaraeT BoITOJIHEHHE COOTBETCTBYIOUIUX 3aJaHUI K KaKJOMY CEMUHAPY.

12



2.3.1. Cooepircanue camocmoamenvHoil padomasl 00yUarOWuUxcs

Pa3nenbl, TeMbl, BBIHECCHHbIE HA @DopMBbI U METOAbI KOHTPOJIA Koa-Bo
CAMOCTOSITEJILHYI0 PaboTy 4acoB
Tema Ne 1. FOpuanueckasi npakTuka -IIPOCMOTP U MPOBEPKA BBIIIOJIHEHUSA 12
Practice of law CaMOCTOSATENILHON padoThI;
-OpraHu3alys CaMOIIPOBEPKH,
[ToaroroBka Kk yCTHOMY OIPOCY o0cyX/1eHue pe3yabTaToB
N3yuenne pekoMeHJOBaHHOW y4eOHOH | BBIMOJHEHHOW PabOThI HA 3aHATHU;
JUTEpaTypHl. -IIPOBE/IEHNUE YCTHOT'O OIIPOCa;
Urenue Tekcra.
Brinonnenue 3aanus Ha EpeBOI.
Brinonnenue keric- 3a1aHus.
Tema Ne 2. [IpaBo, peryupyromee -IPOCMOTP U MPOBEPKA BHIIIOJIHEHUS 10
AeTeJIbHOCTh AKIMOHEPHBIX KOMIIAHUI | CAMOCTOSITENIbHON paboThI;
Company law -OpraHu3alys CaMOIIPOBEPKH,
00cyKJIeHUE pe3ysbTaToOB
[ToaroroBka K yCTHOMY OIPOCY BBHITIOJTHEHHON paOOThHI HA 3aHATHH;
N3ydyeHne pekOMEHJOBAaHHOM y4eOHOM | -IPOBEAECHUE YCTHOTO OIPOCa;
JUTEpaTypHl.
UreHue Tekcra.
Brinonnenue 3ajanus Ha EPEBO.
BrinosiHeHue keic-3a1anusi.
Tema Ne 3. JloroBopHoe npaBo -IIPOCMOTP U IIPOBEPKA BHIIIOJHEHUS 10
Contract law CaMOCTOSTENILHON paboThI;
-OpraHu3alys CaMOIIPOBEPKH,
[ToaroroBka Kk yCTHOMY OIPOCY 00cyKJIeHUE pe3ybTaToB
N3ydyeHne pekoMeHAOBAHHON yueOHOMN | BBHIMOJIHEHHON pabOTHI HA 3aHATUU;
JUTEPaTypPHI. -IIPOBE/IEHNE YCTHOTO OIPOCa;
UreHue Tekcra.
BrinonHenue 3aganus Ha IEPEBOI.
BrinosineHue keic- 3a1aHusl.
Tema Ne 4. Tpynosoe npaso -IIPOCMOTP U IIPOBEPKA BHIIIOJHEHUS 12
Employment law CaMOCTOSITETEHOU PabOTHI;
-OpraHu3alys CaMOIIPOBEPKH,
[ToaroToBKa K yCTHOMY OIPOCY o0cyXJIeHUE pe3ybTaToB
W3ydeHne peKOMEeHI0BaHHOW yueOHOU BBHITIOJTHEHHOW PaOOTHI HA 3aHSITHH,
JTUTEPaTyPHI. -IIPOBE/IEHNE YCTHOTO OIPOCa;
UreHune Tekcra.
BrimotHeHME 3a1aHUS HA TIEPEBO/I.
BreinosiHeHue Kelc- 3a1aHusl.
Tema Ne 5. Kynusi-npoaaska ToBapoB -IIPOCMOTP U MPOBEPKA BBIMOTHECHUS 12

Sale of goods

[ToaroroBka Kk yCTHOMY OIIpOCY

N3yuenne pekoMEeHJOBAaHHOW  y4eOHOM
JUTEpaTypHI.

Urenue Tekcra.

Brinonnenue 3ajanus Ha epeBOI.

CaMOCTOSATENILHON paboThI;
-OpraHu3alys CaMOTIPOBEPKH,
o0CyX/1eHue pe3yabTaToB
BBINIOJTHCHHOM PaOOTHI Ha 3aHSTUH;
-IIPOBEAECHHE YCTHOT'O OIIpOcCa;
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BrimmonHenue kelc- 3a1aHusl.

Tema Ne 6. Hopmbl npasa o
HEJABUKMMOCTH
Real estate property

[ToaroToBka K yCTHOMY OIPOCY

N3yuenne pekoMeHJ0BaHHOH yueOHOM
JUTEpaTyphl.

YreHne TekcTa.

Brinonnenue 3aanus Ha EPEBOI.

BrimmonHeHne Keiic- 3aaHusl.

-IIPOCMOTP U IIPOBEPKA BHINOIHEHUS
CaMOCTOSITENIbHON PabOThI;
-OpraHu3alLys CaMOIIPOBEPKH,
o0cyx/1eHue pe3yIbTaToB
BBITNIOJTHEHHON pa0OTHI Ha 3aHATHH;
-IIPOBEJICHUE YCTHOT'O OIIPOCa;

Tema Ne 7. UHTE/NIEKTYaJIbHASA
COOCTBEHHOCTDH
Intellectual property

[ToaroroBka Kk yCTHOMY OIIpOCY
N3yuenune pekOMEHIOBAaHHOU
JINTEPATYPBHI.

YrteHue TeKcTa.

BrinosiHeHuE 3a1aHUs HA IEPEBO/I.
Brimonnenue keiic- 3agaHus.

yueOHOMI

-IIPOCMOTP U IPOBEPKA BHIIIOJHEHUS
CaMOCTOSITENIbHON PabOThI;
-OpraHu3alys CaMOIIPOBEPKH,
o0CyX/1eHue pe3yabTaToB
BBIIIOJTHEHHON pa0OTHI Ha 3aHATHH;
-IIPOBEJICHHUE YCTHOTO OIIPOCa;

Tema Ne8. O00poTHBIE HHCTPYMEHTHI
Negotiable instruments

[ToaroroBka K yCTHOMY OIPOCY

N3ydyeHne pekoMeHJOBaHHON  y4ueOHOM
JUTEpaTypHI.

YreHne TekcTa.

Brinonnenue 3ajanus Ha EPEBO.
BrimonHenune kelc- 3a1aHusl.

-[IPOCMOTP U IPOBEPKA BBINOJIHEHUS
CaMOCTOSITENILHOI paboThI;
-OpraHu3anus caMOIpOBEPKH,
00cyKJIeHUE pe3ybTaToB
BBINOJIHEHHON pabOThl HA 3aHATHH;
-[IPOBEJICHHE YCTHOT'O OIIPOCa;

Tema Ne9. O0ecnieueHHBIE CACIKHA
Secured transactions

[ToaroToBka Kk yCTHOMY OIIPOCY
N3ydyenue pekOMEHIOBAaHHOU
JINTEPATYPBHI.

YrteHue TeKcTa.

BrinosiHeHue 3a1aHus Ha IEPEBO/I.
BrimonHenue keiic- 3a7aHusl.

yueOHOI

-IPOCMOTP U POBEPKA BBIMOJIHEHUS
CaMOCTOSITENIbHOI paboThI;
-OpraHu3alnus caMOIpOBEPKH,
00CyXIeHUE pe3yTbTaTOB
BBINOJIHEHHON pabOTHl HA 3aHATHH,
-IIPOBE/IEHNE YCTHOTO OIPOCa;

Tema Nel(. OTHOIIEHHST MEKTY
AOJKHUKOM H KPEeIUTOPOM
Debtor and creditor

[ToaroroBka Kk yCTHOMY OIIpOCY
N3ydyeHue pexkoOMEeHAOBAaHHOU
JUTEpaTypHI.

Urenue Tekcra.

Brinonnenue 3aanus Ha NEPEBOI.

yaeOHOMH

-IPOCMOTP U POBEPKA BBIMOIHEHUS
CaMOCTOSITENIbHOI paboThI;
-OpraHu3alus caMOIpOBEPKH,
00CyXIeHUE pe3yIbTaTOB
BBITTOJIHEHHON pabOTHl HA 3aHATHH,
-[IPOBEJICHNUE YCTHOT'O OIIPOCa;
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BrimmonHenue kelc- 3a1aHusl.

Bcero mo aucuuninHe: 95

I11. OHEHOYHbBIE MATEPHUAJIbBI

3.1. OneHouHble MaTepUAJbI 1S TEKYIIer0 KOHTPOJIsI 3HAHMI, yMeHUH
U HABBIKOB 00y4al0IIMXCH M0 JTUCHMUILINHE

Texymmii KOHTpOJIb YCIIEBAEMOCTH, T.€. TPOBEPKA YCBOCHHSI y4EOHOTO

MaTepuansa TEOPETUYECKOr0 W MPaKTUYECKOI0  XapakTepa,  PeryssipHO
OCYUIECTBJISIETCS. HA IPOTSYKEHUU CEMECTpA.

Texymuii KOHTPOJIb YCIIEBAEMOCTH OCYIIECTBIISIETCS B CAEAYIONNX (hOpMax:
— KOHTPOJIbHBIA ONPOC (MMCHMEHHBIN WA YCTHBIN);

— cobecenoBaHue, TUCKYCCHH;

— TecTHpOBaHUE (KOMIIBIOTEPHOE WM MUCbMEHHOE);

— KOHTpOJIbHas paboTa;

— MEpeBO/J] TEKCTa;

— pelleHue Keic-3aaHuii, CUTyalluOHHbIX 3a/1a4;

— HanucaHue pedepartos, 3cce, JOKIaI0B, TOATOTOBKA MPE3EHTALUH.
Tekymas camocTosTenbHass paboTa o0O0y4arIierocsi HampaBjieHa Ha

yrayOJeHue U 3aKperuieHne MOJIyYeHHbIX 3HAaHUH, a TAKKE Pa3BUTHE MPAKTUYECKHUX
HABBIKOB I10 TIOUCKY, aHAJIU3Y U CTPYKTYPUPOBAHUIO HEOOXOIMMON HH(POPMALIHH.

OI.[GHI/IBaHI/Ie 06yqafomer00ﬂ Ha 3aHATHAX OCYIICCTBILACTCA B COOTBCTCTBUU

¢ [losoxxenneM O TMOPSAKE MPOBEACHUSI TEKYIIETO KOHTPOJIL YCIEBAEMOCTH U
MIPOMEKYTOUYHOM aTTeCTAIlMN 00yUYarOIINXCS.

3.1.1. Bonpocwt 0na mekyuiezo KOHmMpoJa

O N OEWNE

©

What are the main differences between Common law and Civil law countries?
What is the “doctrine of precedent”?

What are “either-way cases™?

What is the difference between “obiter dictum” and “ratio decidendi”?

What is the difference between statute law and equity?

What is the role of The Supreme Court?

Which judges make precedents?

What is the difference between lay magistrates and district judges (magistrates’
courts)?

There are certain basic requirements before an agreement will be treated as a
contract. Which three basic elements must be present for the formation of a
contract?
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10.What form can an enforceable contract take?
11.What is the doctrine of privity of contract?

12.When do third-parties possess enforceable rights in a contract?

13.Upon which grounds related to the formation of a contract may its validity be
attacked?

14.What are the essential terms of a contract?

15.What is consideration?

16.What legal remedies are available if an agreement is entered into under fraud or
duress?

17.What are the rights given to third-party beneficiaries to a contract?

18.1n what way does the doctrine of promissory estoppel affect the usual common
law rules on the formation of a contract?

19.Consideration does not have to be adequate, but it must be sufficient. Explain the
terms ‘adequate’ and ‘sufficient’.

20.What is the purpose of excluding and limiting terms in a contract?

21.Explain the term ‘rescission’.

22.What is a vitiating factor?

23.What is meant by the term ‘discharge by frustration’?

24 Explain what is meant by ‘remoteness of damage’.

25.What is the difference between impossibility and impracticability of contract?

26.What are the different types of business structures in the US or UK?

27.A partnership is unincorporated. What does that mean?

28.What is meant by the term legal person?

29.What may a public company do that a private company may not?

30.What is the purpose of articles of association?

31.What are the differences between Directors and Officers?

32.What is a shareholder? List some of his rights and powers.

33.What are the various documents needed to create a business entity?

34.What does ‘to pierce/lift the corporate veil’ mean ?

35.What is a Non-Profit organization?

36.What is the UK Companies Act of 2006?

37.Explain what is meant by a ‘derivative action’.

38.A debenture may be secured by one of two ways: by a fixed charge or by a
floating charge. Explain the differences between these two forms of charges.

39.What are the duties owed by a director to a company?

40.1f the company has gone into liquidation, who is appointed to wind up the
company and what is his task?

41.Explain the various types of Intellectual Property and what they each try to
protect.
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42.\Why is Intellectual Property protected?

43.What is infringement and how is it enforced?

44.How is International Law involved in Intellectual Property? What are the
principal organisations and agreements?

45.What is a Trade Secret and how is it enforced?

46.What are the differences and similarities between Labor and Employment laws?

47.Explain the rationale of a trade union and a collective bargaining agreement.

48.What is the employment “at-will” doctrine and exceptions to this doctrine?

49.What are some of the various concepts that need to be included in an employment
contract?

50.What are some of the various social protections or employee benefits provided
in the UK, the US or the EU?

51.Discuss the different types of workplace discrimination and the notion of bona
fide qualification.

52.How are employment or labor disputes legally resolved?

53.What are the different classifications of dismissal or termination of employment?

54.Why are licenses or franchise agreements important regarding Intellectual
Property?

55.What are Geographical indications? Moral rights?

3.1.2. Tunosoe npaxmuueckoe 3a0anue

Company Law. Types of businesses - the ‘veil' of incorporation

1) In the leading case of Salomon v Salomon & Co. (1897)*, the House of Lords held that, the
rights and liabilities of a corporation are separate and distinct from those of its
shareholders. The incorporation of a business is like a veil that shields its shareholders from
corporate debts and other similar obligations and liabilities. This principle has continued
to be upheld by the courts ever since. In the United Kingdom there are essentially five types
of businesses, they are:

1. Sole Trader - ST

2. Partnerships - PS

3. Limited Liability Partnerships - LLP

4. Limited Companies — LC

5. Public Limited Companies — PLC

1. You should find plenty of information about this case in most company law books. Here is a

link to a brief description, which you might find useful:

http://en.wikipedia.org/wiki/Corporation

Look for reference to the case in ‘Legal status’ section and click on the link.

2. There is a useful resource with detailed information on the Companies House website - a UK

government site. Try the FAQs to start:

http://www.companieshouse.gov.uk/infoAndGuide/fag/fullList.shtml

NB: incorporation is the act of forming a business by drawing up the Articles of

Association and registering them with Companies House.
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2) Read these definitions and match them to each of the above:

Is organized in such a way as to give its owners limited liability so that they
will not be required to pay more than the value of their shares

by which owners conducting a business jointly have unlimited liability and the
actions of one of the owners are binding on each of the other

Is formed under applicable state statute in which the partnership is liable as an
entity for debts and obligations and the owners are not liable personally

has issued securities through an offering which are traded on the open market
has unlimited liability for all the money the business owes

3) According to the definitions which businesses have:

Limited liability Unlimited liability

4) Group activity. Divide up the statements between the different types of business.
Some apply to more than one category.

Sole Partnershios Limited Liability Limited Public Limited
Trader b Partnerships Companies Companies

10 10 1

Not controlled by partners but by at least 2 ‘designated” members
Needs at least 2 partners

Partners not responsible for debts

Capital provided by owner

Shares must be paid for

Needs at least two Directors

Shares cannot be listed on the Stock Exchange

Limited to 20 partners (except solicitors and accountants)
Must be registered at Companies House

10. No incorporation necessary

11. Partners are agents

12. Shares can be given away

13. ‘perpetual succession’ - although there might be changes in the member
14. Capital provided by partners

15. Needs only one Director

16. Must be audited annually

17. A separate legal personality distinct from members

18. Needs only one member

19. Business comes to an end on death

20. Shares are listed on the Stock Exchange

21. Must have minimum issued and paid up capital

22. Management by members

23. Accounts must be filed and are open to inspection

24. Only Directors can manage, not members

CoNR~ LN E
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25. Management by owner

26. Incorporation necessary

27. Minimum authorized share capital of £50,000
28. No minimum payment for shares necessary
29. Needs at least 2 members

30. Must have Company Secretary

5) Using the established information, decide which would be the best sort of business
for each of these situations. Discuss your answers in groups and feed back to the whole
class.

1. You have a client who in his spare time has designed and set up a website selling hand-printed
t-shirts. He has a job as well and does not want to give it up. He thinks of his website as a hobby
as he only sells what he can produce.

2. Two brothers are buying an existing and successful restaurant - not only the contents of the
restaurant but its name and goodwill. The landlord of the property has agreed to grant them a
new lease so that they can stay at the premises. They plan to run the restaurant and work in it
full time but they will need outside investors, as they don’t have enough money to buy the
restaurant on their own.

3. A group of four friends have decided to start open a kindergarten together. They are all
mothers with children of their own and some of them have primary teaching experience. They
also want to offer the facilities to other children in the area and charge fees although the number
of children they can look after will be 10 —15 maximum.

4. Some colleagues, who all work together as salesmen for a leading car manufacturer, have
been offered the chance to take over a showroom, including the premises and stock, at a lower-
than-market price. They have also been promised that they will receive redundancy payments
to help them.

5. Your client is a successful businessman. He now wants to buy an existing chain of retail
clothes shops and open some more in order to create a new high street brand. His investment
would be substantial, but he wants to raise additional capital through offering stock, which
would increase in value as the business expands and grows.

6) Plan and write a letter, and give formal written advice on a situation a as a lawyer
acting for a client.

You have a rich client who wants to start a business with a friend, and his friend’s wife.
The business is to manufacture and sell a new office product that will revolutionize the way
people work. Your client is putting up the money and his friend will assign the ownership of the
patent of the product to the business.

Your client envisages that the product will be very successful and probably sell in large
quantities around the world over the forthcoming years.

What is your advice about the best type of business to form? Remember who you are
acting for. Your client is putting the money and needs to have his investment protected.
Write a letter to your client outlining your advice and why you recommend the particular
form of business you are advising as well as why you are opposed to the other alternatives.

Dear Sir,
You have asked me to advise you about the type of business you should form in connection
with your new venture. Essentially, there are three types as follows:

1. A Limited Liability Partnership - LLP
2. A Limited Company - LC
3. A Public Limited Company - PLC
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Give reasons why ST and PS are not the best form of business for this venture
Outline the features of an LLP, LC and PLC

Outline differences between LLP, LC and PLC

Choose the best form of business and say why

| hope that this advice sets out the position clearly, and if you have any further questions please
do not hesitate to contact me.

Yours faithfully,
Your name and surname.

Dear Sir,

You have asked me to advise you about the type of business you should form in connection
with your new venture. Essentially, there are three types as follows:

1. A Limited Liability Partnership - LLP

2. A Limited Company - LC

3. A Public Limited Company - PLC

Yours faithfully,
Your name and surname.

3.1.3. Tunosoe 3a0anue na nepesoo

3aganue 1. [lepeBeanTe ¢ aHIVIHIICKOrO SA3bIKA HA PYCCKUH SI3BIK.

1. If the defendant wishes he can make a counterclaim, alleging that it is he who is the injured
party and that it is the plaintiff who has broken a contract or committed a tort.

2. The vast majority of claims in tort are settled without actual resort to the courts and it is
only where a settlement proves impossible that proceedings have to be started.

3. Political stability is generally thought to be a good thing, but economic changes are usually
inevitable.

4. If a creditor petitions, he must show that the debtor owes him at least $750 and that the
debtor appears unable to pay it.

5. A trustee in bankruptcy may sell the debtor’s assets if such debtor entity is wound up.

6. The Consultant shall charge fees for its services on the basis of its actual costs plus a margin
of 10%.
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7.

The Claimant in this arbitration seeks to recover its costs and expenses caused by the
Respondent’s default under the contract at issue.

3ananmue 2. [lepeBeanTe ¢ pyccKoOro si3bika Ha aHIJIMICKUN SA3bIK.

1.

Jlsi  OCYIIECTBJICHUSI PETHCTPAlliU  IOPUANYECKOTO JIMIIAa HEOOXOJUMO HAaIPaBUTh
COOTBETCTBYIOIIHME YUPEIUTEIbHBIC JOKYMEHTHI B PErHCTPAIMOHHBIC OPTaHBI.

[TapTHEp — OpPUCT BbICOYANIIECH KBaTH(PHUKAIMK, Y KOTOPOTO €CTh CBOS KJIHMEHTYpA,
chopmupoBanHas rogamu. Ero mpodeccrnonanbHble KauecTBa HACTOIBKO BBICOKH, YTO OH
CIOCOOEH CaMOCTOATENIBHO MPHUBIIEKATh KPYMHBIX KIIMEHTOB U 00ECIeYnBaTh MOCTOSIHHBIH
J0XO0JT CBOeH (hupme.

Mpbl ynenseM NOpPUCTAIILHOC BHUMAaHHME CEMEWHBIM W HAJIOTOBBIM MpoOJeMaM CBOHMX
KIIMCHTOB M TECHO COTPYTHHYAEM C HUMH BO MMsI JIOCTHIKCHHS UX TIEJICH.

KoHKypCHBII ynpaBistonuii MpruoOpeTaeT MpaBo COOCTBEHHOCTH Ha BCE HUMYIIECTBO
JIOJDKHUKA M OCYIIECTBIISICT YIIPABICHHE TAKUM UMYIIIECTBOM ITyTeM cOopa M JIMKBUIANN
€ro aKTHUBOB, a TAKXKE IIYTEM YPEryJIMPOBaHUS TPEOOBAHHI.

JIukBumaTop co3pIBaeT CcOOpaHWME KPEAWTOPOB Ui HAa3HAYCHHS KOHKYPCHOTO
YIPABIISAIONIETO, INOO0 caM OepeT Ha cedst PYKHKITUU TAKOTO JIUTIA.

JloBepuTeNbHbIE COOCTBEHHUKH MPU3HAIOT, YTO TOCIIE TOAMMCAHU HACTOSAIETO JOrOBOpa
JOBEPHUTEIBHOI COOCTBEHHOCTH OHU BCTYMAIOT BO BIIAJICHUE CPEACTBAMH TPACTA B IETIAX,
W3JI0KCHHBIX B HACTOAIIEM JIOTOBOPE JIOBEPUTEILHOTO YIIPABIICHHUS.

B pamkax npaBoBBIX pPEXKUMOB KOHTHHEHTAJIBHOTO INpaBa OoJbIllas YacTb BHUJIOB
UMYIIECTBAa U MPaB MOXET CTaTh MPEIMETOM 3ajiora, BKJIIOYas. B YaCTHOCTH TOBApHl B
o0opoTe, IBMKMMOE U HEJIBUKMMOE UMYIIECTBO.

AKIMOHEPHBIM  KalHWTaJIOM Ha3bIBaeTCS JIOMM COOCTBEHHOCTH AaKIMOHEPOB, 3a
KaTerOpUsIMH aKIIi KOTOPBIX 3aKpeIUIeHbI 0COOBIE TIpaBa. Ecii Bce akIMoHepbl KOMITAaHUH
BJIQJICIOT aKIMSIMH OJHOW KaTeropuy, OHM B PAaBHOW Mepe yJacTBYIOT B COOCTBEHHOM
KaIruTajie KOMIIaHHH.

K 3emenbHBIM BIaJIeHUAM OTHOCSTCS BJaJIeHUs, MMOJIeKaIlue U He MojJeKallue npaBy
HacJleI0BaHMs.

3.1.4. Tunoeoe nucomenmnoe 3a0anue

You are handing over some of your workload to a lawyer who has recently joined the firm.
A client—a major retailer, Fulcher —is involved in a dispute with a supplier. Furniture arrived
damaged and resulted in the client’s stores not being able to maximize profits in their sale
period.
Write a memorandum to your colleague to brief him on the case, and include the following
points:

= outline the background to the case

= discuss the consequences of the damaged goods for the client
= discuss possible remedies

= evaluate the client’s possibilities of receiving remedies.

Write your answer in 200 — 250 words in an appropriate style on the opposite page.
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3.1.5. Tunoeoe 3a0anue na évinonnenue Keuca

1) Match the words to their definition

1) Express authority a) Where someone purports to act as an agent, the principal
will not be bound unless they subsequently ratify them

2) Implied authority b) For example, it is impossible for the ‘agent’ to get the
principal’s instructions

3) Apparent authority c¢) Created by legislation

4) Necessity d) The principal has held out the agent as having authority

5) Statute e) By giving express instructions

6) Ratification f) The principal will be taken to have given actual authority

2) What are the duties of an agent to their principals and the agent’s rights (careful, there
are two that are the principal’s duties to the agent)?

RIGHTS DUTIES

exercise due care and diligence

indemnify the other for all acts lawfully done and any liabilities incurred
to claim indemnity for all legitimate expenses incurred

not to delegate without permission

claim remuneration or commission for services rendered

to perform and carry out instructions personally

to show an appropriate amount of skill and care

pay the agreed remuneration or commission

not to permit a conflict of interest to arise

10. hold the property of the principal until a debt is paid —a lien
11. obey instructions of the principal

12. not to disclose or make use of information obtained

CoNR~LNE

3) Read these examples and give your advice

A. A company secretary of a company made a number of contracts over a period of time
ordering minicabs to collect and take people to and from the airport. He was, in fact, making
these contracts to convey relatives of his. He was, however, ordering the cars in the name of his
company.
What do you think would be the outcome of a case taken by the minicab payment for non-
payment of the contracts by the company on the basis that the director did not have the
authority to act as its agent in this connection?

B. A horse arrived at a railway station but nobody picked it up. The railway company felt
obliged to feed the horse and put it into a stable. When the owner collected the horse, refused
to reimburse the railway company.

What would be your advice to the railway company, were they acting as agents for the
owner?
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C. Andrew Smith was authorized to buy wheat on behalf of a partnership at a certain price.
He bought wheat at a greater price, by telegram, intending it to be for the partnership. He did
not tell the corn merchant that he was buying the wheat for the partnership, but this was always
his intention. The partnership ratified the contract the following day. Later the partnership
refused to accept delivery of the wheat.
Was the ratification effective? What would be your advice?

D. A wife agreed to sell her husband’s house to the plaintiff. She did not have any authority
to do this and so at this stage the contract was not binding on the husband. However, the husband
then allowed the plaintiff’s architect to work in the house and he allowed the plaintiff’s builders
to repair damage caused by damp. When the husband later sold the house to someone else, the
plaintiff sued, claiming that the wife was the husband’s agent, and that there was therefore
already a binding contract to see the house.

Was the wife the husband’s agent?

Relevant cases
Hely-Hutchinson v Brayhead: 1968
The directors of a company allowed the Chairman to act as if he was Managing Director (MD)
of the Company. The Chairman had never been appointed MD so had no express authority to
bind the company, but the Court held that that the Chairman did have implied authority. The
company, by its conduct, had impliedly agreed with the Chairman that he had the authority of
a MD.

Great Northern Railway Co v Swaffield: 1874

Swaftield arranged for a horse to be sent by train. When arrived it at the station, nobody picked
it up and the railway company felt obliged to feed the horse and look after the horse as they
could not contact Swaffield that night. Swaffield eventually collected the horse, but refused to
reimburse the railway company for their expenses. The courts held that as there was an agency
of necessity the owner had to reimburse for the expenses.

Keighley Maxted & co v Durant: 1901

X was authorised to buy wheat on behalf a partnership at a certain price. He bought wheat at a
greater price, by telegram, intending it to be for the partnership. He did not tell the corn
merchant that he was buying the wheat for the partnership, as was his intention. The partnership
ratified the contract the following day and later refused to accept delivery of the wheat. The
court held that the ratification was not effective as the agent had not made it plain that he was
acting as an agent when he bought the wheat.

Panorama Developments v Fidelis Furnishing Fabrics: 1971

A company secretary hired luxury cars in the company name. The hirers supposed that the cars
were being used to transport customers of the company, but in fact the secretary was using the
cars for his own purposes. When the hirers sued for their hire fees it was held that the company
was liable as the Secretary did have apparent authority to hire the cars on behalf of the company.

Freeman & Lockyer v Buckhurst Park Properties:1964

The Directors of a company formed to develop land. One of the Directors, Mr K, acted as if he
had been appointed as Managing Director (MD). The other Directors knew this and did nothing
about it even though he had never been a formal appointment. Mr K made a contract engaging
a firm of architects to do work on behalf of the company. When the architects sued the company
for their fee, the company argued that Mr K was not acting as their agent had no authority to
engage the architects. Therefore the contract was not binding on the company. The Court held
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that a MD would normally have the authority to employ architects and the company had given
the impression that Mr K was MD. Therefore Mr. K had the apparent or ostensible authority to
bind the company and as the company had held him out to have such powers as if he was MD.

4) Plan and write a letter, and give formal written advice on a situation a as a lawyer
acting for a client.

Mr Rico tells his chauffeur, Bill, to sell his Rolls Royce as he wants to buy a new one. Bill says
he thinks the car is worth about £50,000. Mr Rico says he wants £70,000, but will accept
£60,000. Bill decides that he will sell the car at auction with a reserve of £55,000. The
auctioneer will receive a commission of 10% of the selling price. At the auction the car does
not achieve the reserve, but later the auctioneer sells the Rolls Royce to a dealer for £57,000.
What is the legal position of Mr Rico?

Before writing, think about:

o the relationship between Mr Rico and Bill, Bill and the auctioneer and the auctioneer and
Mr Rico

e what type of agency existed (if any)?

e what type of authority any of the agents had or the parties dealing with them thought they
had?

e have all the rights and duties been followed?

e what contracts, if any are binding, and who are they binding on?

who owes who, and what do they owe them?

3.1.6. Tunosas konmponvnas paboma

Bbi0paTh npaBUJILHBII BAPUMAHT OTBETA.

PAPER 1. LISTENING

Part 1. Multiple matching. You will hear five short extracts in which various people talk about
the importance of language when drafting contracts. For questions 1-5, choose from the list A—
F who is speaking.

A. alaw student
B. ajudge
C. asenior partner
D. atrainer
E. aclient
F. anew lawyer
1 2 3 4 5

PAPER 2. USE OF ENGLISH AND READING

Part 1. Word formation. Complete this table by filling in the correct noun and adjective forms.
Write your answers in CAPITAL LETTERS.

Verb Noun Adjective

1. assign

2. breach
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negotiate

offer

rely

misrepresent

interfere

settle

© © N o o B W

injure

10. sue

11. award

12. rule

13. negligence

14. liability

15. intention

16. compensation

17. procedure

18. reason

19. appeal

Part 2 Open-cloze. Read the sentences below and think of the word which best fits each gap.
Write your answers in CAPITAL LETTERS.

20. Anyone who is not a party to the contact is considered a third party and cannot be obliged

to do anything required the contract.

21. If one of the parties breaches a contractual , the non-breaching party may file a
lawsuit against the breaching party.

22. Damages are to a party for any loss that the party has suffered as a result of a

breach of contract.
23. However, a party will not always be able to recover all loses when suing
damages.

Part 3 Open-cloze. Read the text below and think of the word which best fits each gap. Write
your answers in CAPITAL LETTERS.

CASE: Ventricelli v. System Rent a Car, Inc.

FACTS: Kenney rented a car that had a defective trunk. He and a friend were standing on the
street, trying to get the parked car’s trunk shut, when someone named Maldonado crashed
his car into Venticelli.
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PROCEDURAL HISTORY: Ventricelli sued Kinney for negligence. The Trial Court 24)

Ventricelli and 25) him $550K. Kinney 26) . The
Appellate Court 27) and dismissed the case. Ventricelli appealed. The New York
Supreme Court 28) the Appellate Court and dismissed the case. The New York

Supreme Court found that, while Kinney’s negligence was a cause of the accident, it was not
the 29) cause.

Part 4. Read the situation (provided separately) and write 5 sentences so that they describe the
imaginary past — what would have happened if these events had been different.

30. 31. 32. 33. 34.

Part 5 Multiple-choice reading. Read the following extract from a reference book on contracts
and the questions. For each question 57 — 62, mark one letter (A, B, C or D) for the answer you
choose.

Types of Mistake

The word mistake is generally used in the law of contracts to refer to an erroneous belief — ‘a
belief that is not in accord with the facts.” To avoid confusion, it should not be used, as it
sometimes is in common speech, to refer to an improvident act, such as the making of a contract,
that results from such an erroneous belief. Nor should it be used, as it occasionally is by courts
and writers, to refer to a situation in which two parties attach different meanings to their
language.

An erroneous belief is not a mistake unless it relates to the facts as they exist at the time the
contract is made. A poor prediction of events that are expected to occur after the contract is
made is not a mistake. The law of mistake deals only with the risk of error relating to the factual
basis of agreement — the state of affairs at the time of agreement. It does not deal with the risk
of error as to future matters. Cases of poor prediction are dealt with by the doctrines of
impracticability and frustration, which are thought to be more suited to adjusting the
relationship between the parties under their agreement.

In some cases, however, the line between a mistake as to an existing fact and a poor prediction
as to a future event is hard to draw, especially when the parties have extrapolated from existing
facts to set their expectations as to future use. Leasco v. Taussig is an example. In February
1971, Taussig, who had been an officer at Leasco’s subsidiary MKI, made a contract with
Leasco to buy MKI. In May, however, he sought to avoid the contract on the ground that the
parties had erred in estimating MKI’s pre-tax earnings for the period ending with September
1971 as $200,000. In fact the company lost $12,000, and Taussig argued the parties had shared
a mistake as to the existing fact ‘that they were dealing with a company which would earn
$200,000 in the fiscal year ending September 30, 1971.” The court, however, held that this was
merely a poor prediction as to a future event. Therefore, each party bore a risk that the earnings
might not be as estimated, and each was bound even though, ‘as it turned out, one party got a
better bargain than anticipated.’

A similar issue was presented by Aluminum Co. of America v. Essex Group. Under a 16-year
contract made in 1967, ALCOA was to convert alumina supplied by Essex into molten
aluminum. The contract price provisions contained an escalation formula, one portion of which
was based on the Wholesale Price Index — Industrial Commodities (WPI). By 1979, it had
become apparent that the WPI was not keeping pace with the sharp rise in the cost of energy to
ALCOA, and the company stood to lose some $60 million over the contract term. ALCOA
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sought relief for mutual mistake. The trial court found that the parties had chosen the WPI to
reflect changes in ALCOA’s non-labor costs after a careful investigation showed that the WPI
had, over a period of years, tracked ALCOA’s non-labor cost fluctuations without marked
deviations. In this, the judge concluded, the parties had made an error ‘of fact rather than one
of simple prediction of future events.” He distinguished the Taussig case on the ground that
there the ‘parties bottomed their agreement on a naked prediction,” while in ALCOA the
capacity of the WPI ‘to work as the parties expected it to work was a matter of fact, existing at
the time they made the contract.” The judge felt that justice required him to find a mistake of
fact. ‘At stake in this suit is the future of a commercially important device — the longterm
contract. If the law refused an appropriate remedy when a prudently drafted long-term contract
goes badly awry, prudent business people would avoid using this sensible business device.’

35. What is the writer doing in the first paragraph?

A. explaining why a word is misused

B. identifying the appropriate legal usage of a term

C. giving examples of common legal errors

D. suggesting a wider interpretation of a particular term

36. In the second paragraph, what does the writer say about cases involving poor prediction?

A. They occur more often than cases involving a mistake of fact.
B. They do not normally result from a breakdown in relationships.
C. They are not dealt with under the law of mistake.

D. They can be more difficult to resolve than mistakes of fact.

37. Taussig argued that he was not held by his contract with Leasco because

A. Leasco’s anticipated takeover of MKI had failed.

B. MKI’s financial record was worse than he thought.
C. MKTI’s projected income had been miscalculated.

D. Leasco had underestimated the value of MKI’s stock.

38. What does the bold word ‘bargain’ refer to?

the expectation that MKI’s turnover would rise

the terms of the contract working in Leasco’s favour

a high degree of competence on the part of Leasco’s lawyers
an attempt by Taussig to enforce the terms of the contract

COw>

39. A factor in ALCOA’s decision to go to court was that

A. Essex was not keeping to the terms of the contract.

B. energy was rapidly becoming its biggest single cost.

C. the wholesale price of alumina was fluctuating considerably.
D. a contract price was linked to an inappropriate predictor.

40. According to the judge, his decision in ALCOA v Essex Group was influenced by the need
to

maintain the viability of an important business tool.

reduce the impact energy costs have on a range of businesses.
safeguard prudent businesses from unforeseen events.

allow financial recompense for an unethical contract.

OOw>
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PAPER 3. WRITING

Write a reply to Carmecom’s demand letter. Note that your letter also includes a counter-
demand. Use the plan:

1) Reference to the case or client in question:

Re:

2) Explanation of your role in the case:

We write to advise that we ...

... has been referred to us.

3) Reference to the claims made by the other side:

alleged ... / allegations made by ...

4) Your client’s defence to the claim or denial of the allegations made:
Our client denies / accepts / refuces / contends ...

5) What you want the other side to do and the consequences if these demands are ignored (this
would only be included if you decide to make a counter-demand, e.g. for you client to be
redunded the money for his laptop)

We look forward to receiving ... by ...

... failing which, we will ...

3.2. [IpoMexkyTOoUHas aTTECTAIUSA 10 AMCIUTIAHE

[IpomexxyTouHast aTTecTamusi 3aBepiiacT U3y4YeHHEe AUCHUIUIMHBL. Dopma
aTTeCTaIlNH:
— 3a4er, 1 cemecTp;
— DK3aMEH, 2 CEMECTP.

[ITkayia ¥ KpUTEPUU OLICHUBAHUSA B pAMKAaX HIPOMEXYTOYHOMN aTTECTAIIUU:

JUIsi OLEHKM 3HAaHWUW, YMEHUH, HaBBIKOB W (WJIM) ONBITa JEATEIbHOCTH
UCIIOJIb3YIOTCSl PE3YJIbTAThI BHIMIOJHEHHUS 3a/IaHUi, TECTOB, KOHTPOJIBHBIX padOT B
TEYEHHE CEMECTPA, PE3yJIbTAThl COOECEOBAHUS Ha 3a4€TE, OTBETA DK3AMEHE.

PCBYJ'IBTaTBI ACATCIIBHOCTU o6yqa}oumxc;[ CCMECTP OMMPCACIAIOTCA OLICHKAMU
«OTJIHNYHO», «XOpOoIIo», «YIAOBJICTBOPUTCIILHO», «CHCYOOBJICTBOPUTCIILHO),
«Ba4YTCHO», «KHE 3a4TCHO».
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3.2.1. Oyenounvie mamepuanvt 011 RPOBEOCHUA 3aUema, IK3AmMeHd.
Kpumepuu eévicmagnenusn oyeHox.

IIpuMepHbIe 3a1aHUS K 32a4€Ty

1. Becena nmo Bonmpocam:

What are, in your opinion, the advantages and disadvantages of:

coded systems of law; traditional common law systems?

The common law was developed by practicing lawyers and judges rather than
academics, and that is only too painfully obvious!” Discuss.

Where more than one judge has heard a case, should the reasoning of the
1nd1v1dual judges be kept secret or does publishing each judge’s opinion enhance
law reporting?

4, Is it useful to have a system of binding precedent?
Is jury trial the best way to try cases?

A partnership is unincorporated. What does that mean?

What is meant by the term legal person?

Explain what is meant by the phrase ‘lifting the corporate veil’.

What may a public company do that a private company may not?

What is the purpose of articles of association?

Explain what is meant by a ‘derivative action’.

A debenture may be secured by one of two ways: by a fixed charge or by a
floatmg charge. Explain the differences between these two forms of charges.

9.  What is the difference between an executive director and a non-executive
director?

10.  What are the duties owed by a director to a company?

11. If the company has gone into liquidation, who is appointed to wind up the
company and what is his task?

W N e

NG NO O

2. IlepeBoa ¢ AaHIIMHCKOT0 A3BIKA HA PYCCKHUI SA3BIK.

1. If the defendant wishes he can make a counterclaim, alleging that it is he who
Is the injured party and that it is the plaintiff who has broken a contract or committed
a tort.

2. Thevast majority of claims in tort are settled without actual resort to the courts
and it is only where a settlement proves impossible that proceedings have to be
started.

3. Political stability is generally thought to be a good thing, but economic
changes are usually inevitable.

4, If a creditor petitions, he must show that the debtor owes him at least $750
and that the debtor appears unable to pay it.

5. A trustee in bankruptcy may sell the debtor’s assets if such debtor entity is
wound up.
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6.  The Consultant shall charge fees for its services on the basis of its actual costs
plus a margin of 10%.

7. The Claimant in this arbitration seeks to recover its costs and expenses caused
by the Respondent’s default under the contract at issue.

3. IlepeBoa ¢ PyCCKOro SI3bIKa HA AHIJIMUCKUN A3BIK.

1. Jlnst oOCyIIECTBIEHHUS PpEruCTpali OPUAMYECKOTO JHUIla HE0O0XO0IUMO
HaIlPpaBUTh COOTBETCTBYIOLIUE YYPEAUTEIbHBIE JTOKYMEHTHI B PETMCTPALIMOHHBIE

OpTaHBbI.
2. llaptHep — rOpuUCT BBICOYaMIIEH KBamU(pUKALMK, Y KOTOPOTO €CTh CBOS
KJIUEHTYpa, copmupoBaHHas rojnamMu. Ero mnpodeccroHanbHble KauecTBa

HACTOJIbKO BBICOKH, YTO OH CIOCOOEH CaMOCTOSITEIBHO MPHUBJIEKATh KPYIMHBIX
KJIMEHTOB U 00€CIeYnBaTh MOCTOSIHHBIN JJOXO/ CBOEH (upme.

3. Mpl ynensieM NpUCTaJIbHOE BHUMAaHUE CEMEWHBIM U HAJOTOBBIM MpoOsieMam
CBOMX KJIMEHTOB U TECHO COTPYJTHUYAEM C HUMU BO MMSI JIOCTUKEHUS UX IICJICH.

4. KOHKYpCHBIN YNpaBIsIOMUA MPUOOpPETaeT TPaBO COOCTBEHHOCTH Ha BCE
UMYIIECTBO JOKHUKA M OCYHIECTBISICT YIPaBICHUE TaKUM HMYIIECTBOM ITyTEM
cOopa ¥ TMKBUIAITNHN €TO aKTUBOB, a TAK)KE ITyTEM YPETYIUPOBAHMS TPEOOBAHUH.
5. JlukBumatop co3biBaeT coOpaHue KPEAUTOPOB JJIsi Ha3HAYEHUS KOHKYPCHOTO
YIPaBISIONIEro, T100 cam O0epeT Ha ceOst PyKHKIIUU TaKOTO JIUIIA.

6. JloBepurenbHbIe COOCTBEHHUKH IMPU3HAIOT, YTO ITOCTIC TTOAMUCAHMS HACTOSIIIETO
JIOTOBOPA JTOBEPHUTEIHHON COOCTBEHHOCTH OHH BCTYIIAIOT BO BIIQJICHUE CPEJICTBAMH
TpacTa B IEIAX, H3JIOKCHHBIX B HACTOSIIEM JIOTOBOPE JTOBEPHUTEIBHOTO
yIpaBJICHHUS.

7. B pamkax npaBoOBBIX PEKMMOB KOHTUHEHTAJILHOTO MpaBa O0JIbIIIas 4aCcTh BUOB
UMYIIIECTBA U MPAB MOKET CTATh MPEMETOM 3aJI0Ta, BKIIOYasi. B YaCTHOCTH TOBAPHI
B 000pOTE, IBMIKUMOE U HEIBIDKMMOE UMYIIIECTBO.

8. AKIIMOHEpHBIM KalMTaJIOM Ha3bIBACTCS JOJIU COOCTBEHHOCTH aKIIMOHEPOB, 3a
KaTeroOpusiMU aKIMil KOTOPBIX 3aKpEIUIeHbl 0coOble mpaBa. Eciu Bce akimoHepbl
KOMITAHUH BJIQJICIOT aKIMSIMU OJHOW KaTErOPUHU, OHU B PaBHOW MEpE YJacCTBYIOT B
COOCTBEHHOM KamnuTajae KOMITaHUH.

9. K 3emenbHBIM BIIQJICHUSAM OTHOCSTCS BJIQJCHHS, TOJUICKAINIAE W HE
IO IJIeXKAIIHE MPaBY HACJICTOBAHUS

Kpurepuu oueHku:

Ouenka KpUTepuH
3auTeHo oOy4aronuiics:

. oOjamaeT OIpeneJeHHBIMU 3HAHUSMU B 00JIacTH
U3y4aeMoro IpeaMeTa;

. NIepeBOJ] JOCTATOYHO TOYHBIA, MOTYT MPUCYTCTBOBATH
CTUJIMCTUYECKHE U rpaMMaTHdeckue ommoOku (He Oosee 9),
He Oonee 2-3 cimyyaeB MCKKEHUU CMBICIIA OPUTHHAIBHOTO
TEKCTa;
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. OTBET JIOCTaTOYHO TIOJIHBIM, OTCYTCTBYET SIBHOE
HapylieHue (popManbHOM JIOTMKH, HCIBITYEMbIH MOXKET
MPOAHANM3UPOBATh (HAKTUUECKUH MaTepuall, HE HMEETCs
3HAUUTETBbHOE UCKaXeHUE (haKTOB;

. eI KOMMYHUKAIIMK JOCTUTHYTHI B IIEJIOM; IOMTYIIIEHO
He Oonee 2-5 TOJHBIX KOMMYHHUKATUBHBIX OLIMOOK,
MPUBEIIINX K HEJOTIOHUMAHUIO WM HETIOHUMAaHUIO.

HE 3a4TEHO OOy4JaroIIHiiCs:
. oOnagaeT ciadbIMU 3HAHUSIMU B 00JIACTH U3Y4aeMoOro
npeaMerTa;
. epeBoJ HETOYHBIH, uMeeTcs 6omneel0

CTWJIMCTUYECKUX W TIpaMMaTHYeCKUX OmMOoK, 5 u Ooiee
CJIy4aeB UCKAKEHHsI CMbICIAa OPUTMHAIBHOIO TekcTa. OTBET
HEIOJIHBIN: HE YKa3aHbl CYIIECTBEHHbIE (DAKTHI; OTCYTCTBYET
JIOTUKA W3JI0KEHUS 110 OCHOBHBIM BOIPOCAM; MCIBITYEMBIH
He BiajieeT (aKTUYECKUM MAaTEPHAJIOM U HE MOXKET ITPOBECTHU
aHaJn3 (PaKTUUECKOro MaTepuaa

. [JIABHBIE 1I€JIM KOMMYHHUKAIlUM HE JOCTUTHYTHI;
JOMyHEHO 9 1 0oJiee MOIHBIX KOMMYHHKAaTUBHBIX OLIMOOK,
NPUBEAIINX K HEJONOHUMAHUIO WIH HEMOHUMAHHIO.

IIpuMepHbIe 3a1aHUA K IK3aMEHY
Bapuant Nel

3aganue 1. BoinoJiIHUTe NUCHLMEHHBIH MePeBOJ TEKCTA.
AGREEMENT TO SELL BUSINESS

Agreement made this day of , 20 by and between and
(doing business as ) of (hereinafter referred to as "Seller™) and
(hereinafter referred to as the "Buyer").

Whereas the Seller desires to sell and the Buyer desires to buy the business of a certain
now being operated at and known as and all assets
thereof as contained in Schedule "A" attached hereto, the parties hereto agree and covenant as
follows:

1. The total purchase price for all fixtures, furnishings and equipment is $
Dollars payable as follows: (a) $ paid in cash; certified or bank checks, as a deposit
upon execution of this Agreement, to be held by .b)$ additional to
be paid in cash, certified or bank checks, at the time of passing papers. (c) $ to be paid
by a note of the Buyer to the Seller, bearing interest at the rate of percent per annum with
an option of the Buyer to prepay the entire outstanding obligation without penalty. Said note shall
be secured by a chattel mortgage and financing statement covering the property to be sold
hereunder, together with any and all other property acquired during the term of said note and placed
in or within the premises known as .

2. The property to be sold hereunder shall be conveyed by a standard form Bill of Sale,
duly executed by the Seller.

3. The Seller promises and agrees to convey good, clear, and marketable title to all the
property to be sold hereunder, the same to be free and clear of all liens and encumbrances. Full
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possession of said property will be delivered in the same condition that it is now, reasonable wear
and tear expected.

4. Consummation of the sale, with payment by the Buyer of the balance of the down
payment and the delivery by the Seller of a Bill of Sale, will take place on or before , 20,

5. The Seller may use the purchase money, or any portion thereof, to clear any
encumbrances on the property transferred and in the event that documents reflecting discharge of
said encumbrances are not available at the time of sale, the money needed to effectuate such
discharges shall be held by the attorneys of the Buyer and Seller in escrow pending the discharges.

6. Until the delivery of the Bill of Sale, the Seller shall maintain insurance on said property
in the amount that is presently insured.

7. Operating expenses of including but not limited to rent, taxes, payroll and
water shall be apportioned as of the date of the passing of papers and the net amount thereof shall
be added to or deducted from, as the case may be, the proceeds due from the Buyer at the time of
delivery of the Bill of Sale.

8. If the Buyer fails to fulfill his obligations herein, all deposits made hereunder by the
Buyer shall be retained by the Seller as liquidated damages.

9. The Seller promises and agrees not to engage in the same type of business as the one

being sold for years from the time of passing, within a radius of
10. A Broker's fee for professional services in the amount of (% )
Dollars is due from the Seller to , provided and on the conditions that papers pass.

11. The Seller agrees that this Agreement is contingent upon the following conditions: (a)
Buyer obtaining a Lease on the said premises or that the existing Lease be assigned in writing to
the Buyer. (b) Buyer obtaining the approval from the proper authorities (Town and State) of the
transfer of all necessary licenses to the Buyer. (c) The premises shall be in the same condition,
reasonable wear and tear expected, on the date of passing as they are currently in.

12. All of the terms, representations and warranties shall survive the closing. This
Agreement shall bind and inure to the benefit of the Seller and Buyer and their respective heirs,
executors, administrators, successors and assigns.

13. If this Agreement shall contain any term or provision which shall be invalid or against
public policy or if the application of same is invalid or against public policy, then, the remainder
of this Agreement shall not be affected thereby and shall remain in full force and effect.

IN WITNESS WHEREOF, the parties hereto have caused this instrument to be executed
in triplicate on the day and year first above written.

SELLER:

BUYER:
BROKER:

3ananue 2. Pabora B mape. O0cyaure COBMECTHO CUTYAllHI0 HA KAPTO4YKe, BbIPa3uTe CBOE
MHEHHe, TmoAKpenure (axkTamMu, BbICAyLIAlTe ONNOHEHTA/MAPTHEPa, BbIPa3uTe
coryiacue/Hecorjiacue ¢ MHeHHeM OIINIOHEHTa/MapTHepa, BbIpadoTaiiTe pelleHue/pelIuTe
npooJiemy/naiite copet (B 3aBUCUMOCTH OT 3aJaHUA).

One of your clients would like to incorporate a business and has asked you for advice on what
this involves.
Discussion points:

= the advantages of becoming a company

= the legal documents that are needed when a business is incorporated

= what a company is legally required to do annually

Bapuant Ne2
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3ananue 1. BolnosiHNTE MUCHMEHHBIH NEPEeBO TEKCTA.
PARTNERSHIP AGREEMENT

This PARTNERSHIP AGREEMENT is made on , 20 between
and

1. NAME AND BUSINESS. The parties hereby form a partnership under the name of
to conduct a . The principal office of the business shall be in

2. TERM. The partnership shall begin on , 20 , and shall continue until
terminated as herein provided.

3. CAPITAL. The capital of the partnership shall be contributed in cash by the partners as
follows: A separate capital account shall be maintained for each partner. Neither partner shall
withdraw any part of his capital account. Upon the demand of either partner, the capital accounts
of the partners shall be maintained at all times in the proportions in which the partners share in the
profits and losses of the partnership.

4. PROFIT AND LOSS. The net profits of the partnership shall be divided equally
between the partners and the net losses shall be borne equally by them. A separate income account
shall be maintained for each partner. Partnership profits and losses shall be charged or credited to
the separate income account of each partner. If a partner has no credit balance in his income
account, losses shall be charged to his capital account.

5. SALARIES AND DRAWINGS. Neither partner shall receive any salary for services
rendered to the partnership. Each partner may, from time to time, withdraw the credit balance in
his income account.

6. INTEREST. No interest shall be paid on the initial contributions to the capital of the
partnership or on any subsequent contributions of capital.

7. MANAGEMENT DUTIES AND RESTRICTIONS. The partners shall have equal
rights in the management of the partnership business, and each partner shall devote his entire time
to the conduct of the business. Without the consent of the other partner neither partner shall on
behalf of the partnership borrow or lend money, or make, deliver, or accept any commercial paper,
or execute any mortgage, security agreement, bond, or lease, or purchase or contract to purchase,
or sell or contract to sell any property for or of the partnership other than the type of property
bought and sold in the regular course of its business.

8. BANKING. All funds of the partnership shall be deposited in its name in such checking
account or accounts as shall be designated by the partners. All withdrawals are to be made upon
checks signed by either partner.

9. BOOKS. The partnership books shall be maintained at the principal office of the
partnership, and each partner shall at all times have access thereto. The books shall be kept on a
fiscal year basis, commencing and ending , and shall be closed and
balanced at the end of each fiscal year. An audit shall be made as of the closing date.

10. VOLUNTARY TERMINATION. The partnership may be dissolved at any time by
agreement of the partners, in which event the partners shall proceed with reasonable promptness
to liquidate the business of the partnership. The partnership name shall be sold with the other assets
of the business. The assets of the partnership business shall be used and distributed in the following
order: (a) to pay or provide for the payment of all partnership liabilities and liquidating expenses
and obligations; (b) to equalize the income accounts of the partners; (c) to discharge the balance
of the income accounts of the partners; (d) to equalize the capital accounts of the partners; and (e)
to discharge the balance of the capital accounts of the partners.
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11. DEATH. Upon the death of either partner, the surviving partner shall have the right
either to purchase the interest of the decedent in the partnership or to terminate and liquidate the
partnership business. If the surviving partner elects to purchase the decedent's interest, he shall
serve notice in writing of such election, within three months after the death of the decedent, upon
the executor or administrator of the decedent, or, if at the time of such election no legal
representative has been appointed, upon any one of the known legal heirs of the decedent at the
last-known address of such heir. (a) If the surviving partner elects to purchase the interest of the
decedent in the partnership, the purchase price shall be equal to the decedent's capital account as
at the date of his death plus the decedent's income account as at the end of the prior fiscal year,
increased by his share of partnership profits or decreased by his share of partnership losses for the
period from the beginning of the fiscal year in which his death occurred until the end of the
calendar month in which his death occurred, and decreased by withdrawals charged to his income
account during such period. No allowance shall be made for goodwill, trade name, patents, or other
intangible assets, except as those assets have been reflected on the partnership books immediately
prior to the decedent's death; but the survivor shall nevertheless be entitled to use the trade name
of the partnership. (b) Except as herein otherwise stated, the procedure as to liquidation and
distribution of the assets of the partnership business shall be the same as stated in paragraph 10
with reference to voluntary termination.

12. ARBITRATION. Any controversy or claim arising out of or relating to this
Agreement, or the breach hereof, shall be settled by arbitration in accordance with the rules, then
obtaining, of the American Arbitration Association, and judgment upon the award rendered may
be entered in any court having jurisdiction thereof.

Executed this day of , 20 in [city], [state].

3aganue 2. Padora B mape. O0cyaure COBMECTHO CUTYalMI0 HA KapTO4YKe, BHIPA3UTE CBOE
MHeHHe, mnoakpenutre ¢aKTamMu, BbICIAYyLIaliTe ONINOHEHTAa/MapTHepa, BbIpa3uTe
coryiacue/Hecorjiacie ¢ MHEHHeM OIIIOHEHTa/MapTHepa, BbIpadoTaiiTe pelieHue/pemunTe
npoodJiemy/naiite copet (B 3aBUCUMOCTH OT 3a/1aHUsI).

You work in the legal department of a large international company. Your Managing Director
has asked you to put forward some suggestions for a company policy on negotiating contracts.
Discussion points:

= the issues involved in drafting contracts

= how to be successful in negotiations

= the possible problems colleagues may have when negotiating

Kpurepuu oueHku

o Onenka
OueHnuBaeMblii
THun omuoKu OIIIHOKM B
ACHeKT
%
[TuceMeHHBIN HCKa)XEHUE CMBICIIa OPUTHHAJIA B 11EJIOM 35
epeBOJI C HCKa)XEHUE CMBICTIA B TIpejiesiax
AHTJIMICKOTO CUHTAKCUYECKON KOHCTPYKIIUH 10
sI3bIKa OIIMOKa B OMPEEICHUN KOHTEKCTYaIbHOTO
3HA4YEHUS CJIOBA 5
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OIIKUOKA B JIOTUYECKON CBSI3U MEXKITY
OTJIETTbHBIMU YaCTSIMH TEKCTa 3
HE3HaHWE TEPMUHOJIOTUH 10
HapyIIeHWe HOPM CHHTAKCUCA PYCCKOTO 3
SI3BIKA
ponycK nH(popmaru 15
CTUJIeBasi HEAJEKBAaTHOCTD 5
omuOKa B MepeBOJIe UAMOMATUYECKOTO 3
BBIPKCHUS
rpaMMaTuyeckas onmoka (B T.4. apTHKIIb) 1-3
JeKcuYecKas omuoka (B T.4. IPEAsior) 1-3
opdorpaduueckas ommdka 1
IlepeBoa B 4eThIpeX0AIIbHYI0 HIKAJY OLeHUBAHUS
Ounenka IIpouent
OtangnHO 100 - 86
Xopoiiio 85-71
Y 10BIETBOPUTETHHO 70-55
HeynosneTBopurensHo 54 u meHee
IV. YHEBHO-METOINYECKOE OGECIIEYUEHHUE
4.1. OcHoBHas JqUTEpaTypa
1. ®denortosa, O. JI. Jles10BOil ”THOCTPAHHBIN SI3bIK. AHTJIMACKUN A3BIK JJ151
topuctoB : yueOnuk / O. JI. denorosa, O. E. MBanosa-Xonoanas. — Mocksa :
[Tpocnekr, 2018. — 140 c. — ISBN 978-5-392-21798-4. — TekcT : 3neKTPOHHBIN
// Jlanb : AJIEKTPOHHO-OMOIMOTEeUHAs cucrema. — URL:
https://e.lanbook.com/book/150499. — Pexxum goctyma: Juis  aBTOpUS3.
IOJIb30BATEIIEH.
2. [pamkoBa, H. b. Amnrnmiickmii s3pik. COOpHUK KeWC-3aTaHUM :

yaeoHnoe mocodbue / H. b. llIpamkosa, 1. B. Jleproruna, A. 1. MunoBuaoBa. —
Mockga : Ilpocmekt, 2022. — 63 c¢. — ISBN 978-5-392-35518-1. — Tekcr :
aneKkTpoHHb // JlaHp : o»nekTpoHHO-OMOnmMoTewyHass cucrema. — URL:
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https://e.lanbook.com/book/227435. — Pexum jgoctyma: s aBTOpH3.
T10JIb30BATEIICH.

3. HOpuanuaeckuii epeBoy; : yueOHoe mnmocodue / moj penakiueit I1. B.
Pri6una. — Mockasa : IIpocnekrt, 2018. — 535 ¢. — ISBN 978-5-392-27803-9. —
TekcT : anmekTpoHHbIH // JlaHb : 2JIeKTpOHHO-OMOIMOTeYHast cuctema. — URL:
https://e.lanbook.com/book/150725. — Pexum goctyma: s aBTOPH3.
T10JIb30BATEIICH.

4.2. JlonoiHUTEJIbHAS JJUTEPATypa
1. bensera, JI. H. Hayunas craTes B TEXHOJOTMYECKOM IMPOCTPAHCTBE

MAIlIMHHOIO MepeBo/ia: MPaBUia U MpoLEeAyphl peIaKTUPOBaHU : yueOHOe mocodue
/ JI. H. bensesa, O. H. Kammunosa, H. JI. lllyouna. — Cankr-IlerepOypr :

Kawxnaerit JJom, 2023. — 90 c. — ISBN 978-5-94777-447-4. — Tekct
NMEeKTPOHHBIN // Jlaub : »snexkTpoHHO-OMOMMoTeyHass cucrtema. — URL:
https://e.lanbook.com/book/353807. — Pexxum jgoctyma: i  aBTOPHS3.
II0JIb30BATEIIEH.

2. Jlxamaesa, I.P. Ob YCTAPEBIIIEN JEKCUKE AHIJIMMCKOI'O
A3BIKA / U. P. JIxxamaeBa, A. b. Xanrepeesa // 3ametku yuenoro. — 2021, — Ne
4-2. — C. 48-51. — ISSN 2713-0142. — Texct : anexkTpoHHbI // Jlanb :

AIEKTPOHHO-OMOIMOTEeUHAs cucrema. — URL:
https://e.lanbook.com/journal/issue/320828. — Pexum pocTyna: i aBTOpPUS3.
ITOJIb30BATEIIEH.

3. [Toneoii, H. A. O nepesoae / H. A. TloneBoii. — Cankrt-IleTepOypr :
Jlanp, 2013. — 3 ¢. — ISBN 978-5-507-18337-1. — Texkcrt : anexTponHsbii // JlaHb
: DJIEKTPOHHO-OMOMoTeunas cucrema. — URL: https://e.lanbook.com/book/19264.
— PexuM ntocryna: st aBTopu3. MOJIb30BaTEIIEH.

4, [epmenesuy, B. I'. Ilpunnun nepeoga / B. I'. lllepmeneBuy. —
Cankrt-IletepOypr : Jlans, 2013. — 3 ¢. — ISBN 978-5-507-13905-7. — Tekcr :

MEeKTpOHHBIN // Jlaub : »nexkTpoHHO-OMOMMoTeyHass cucrtema. — URL:
https://e.lanbook.com/book/14547. —  Pexum  goctyma: Ui aBTOPHS3.
M10JIb30BaTEIICH.

5. Krois-Lindner, A. and Translegal.  International Legal English.

Cambridge: Cambridge University Press

6. Krois-Lindner, A., Firth, M. and Translegal.Introduction to

International Legal English.  Cambridge: Cambridge University Press

7. Dr. Helen Gubby English legal terminology: Legal concepts in
language  Eleven International Publishing

8. Robert Badinter  Anglo-American Legal English, Concepts and
Terminology Ecole de Formation Professionnelle des Barreaux du Ressort de la
Cour d’Appel de Paris  https://docplayer.net/46509106-Anglo-american-legal-
english-concepts-and-terminology-promotion-robert-badinter.html

Q. AmumoB B.B. Opuauueckuit mnepeBon. Ilpaktuueckuili Kypc.
Amnrnuiickuii a3eik. MockBa, Equtopuan YPCC, 2020.
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10. Kapaynosa IO.A. AHTIUHACKUI SI3BIK JJIS IOPUCTOB. YUEOHUK ISt
GakalaBpHaTa U MarucTpaTypbl. Mocksa, FOPAWT, 2020.

11. Tlom penakuueit Peiomna I1.B. FHOpuanueckuit mepeBoa. Mockga,
IIpocnexr, 2021.

12. Bnacenko C. JloroBopHoe mpaBo: I[Ipaktuka mnpodeccrnoHaabHOTOo
MepeBojia B SA3BIKOBOM Iape aHIIMHCKUU-pycckuil. MockBa, Bosbrepc Kitoep,
2016.

13. Kapaynosa HO.H., IlomsxoBa A.H. Awurmuiickuii s3blk. YdeOHOE
nocobue 1o ropuamdeckomy mepesoay. SKill book in legalese. Yporau B2-Cl.
Mocksa, MI'TUMO-Yuusepcurer, 2016.

14. Kocapesa T.b. IlepeBoa ropuanyeckux AokymeHtos. M., BIID, 2016.

15. JleButan K.M. FOpuanueckuii nepeoa. OCHOBBI TEOPUU U MPAKTUKHU.
Mockaa, [Tpocnekr, 2021.

16. OrneBa H.B. Anrnuiickuii s3Ik 11 OpUCTOB. ['pammaTudeckue
TpyaHocTH nepeBoaa. Mocksa, IIpocrekr, 2021.

17. Mason Catherine, Atkins Rosemar. Lawyer's English Language
Coursebook. Global Legal English Ltd, 2017.

18. William R. Mckay , Helen E. Charlton. Legal English. Pearson
Education, 2009.

19. Rupert Haigh. Legal English. Routledge, 2018 Amurio-pycckwii
ropunuaeckuii ciioBaps / Auapuanos C.H., bepcon A.C., Hukudopos A.C.; 50 000
JIE. Mocksa, 2018.

20. Anrno-pycckuii MONHBIN ropuaudeckuii cmoBapb / Mawmynsn A.C.,
Komkun C.1O.; 35 000 JIE. Mocksa, 2019.

21. TonxoBBIN FOPUIUIECKHN CIOBaph AJsi OnzHecMeHoB / backakoBa M. A.
Mockaa, 2019.

22.  AHIJIO-pYCCKUH U PYCCKO-aHTJIMUCKUN IOPUIUYECKUN CIIOBAPh / 0]
pea. K.M. Jlesurana; 20 000 JIE. Mockga, 2018.

23. Opunuueckuie MOHATHUS U KATETOPUU B aHTJIMICKOM si3bIKe: TOJIKOBBIN
cnoBaps / degoropa U.I'., Toncromsrenko I'.I1. Mockga, 2019.

24.  Oxford Dictionary of Law / Edited by E.A. Martin.

25. JlaTUHCKO-PYCCKHI CIOBaph HOPUINYECKUX TEPMHUHOB U BBIPAKECHUN
JUTSL CTICTIUATTUCTOB U TIEPEBOTYMKOB aHTIIMHACKOTO s13bIKa / ABTOP-COCTaBUTENb M.
I'am3aToB. Mocksa, 2020.

26. Jlatunckue opununyeckue uspeuenus / Temnos E.J. Mockaa, 2019.

4.3. UnTepHeT-pecypcehl

1. www.quizlet.com — cepBuC XpaHEHHUs KapTOUYCK

2. www.kahoot.com — wurpoBasi oOyd4aromas miardopma, UCIOIb3yeMas s
3aKpEIUICHUS JICKCUYECKUX TEM

WHTepHET pecypcehl, MOCBSIIEHHBIE MpobIeMaM MpaBa, Pa3InYHBIM OTPaCIIsIM

npaBa Ha aHTJIUHCKOM SI3bIKE:

37


http://www.quizlet.com/
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3. www.lexadin.nl/wlg/legis/nofr/legis.htm — MupoBast uHpOpMAaITHs PABOBOTO
Xapakrepa

4. www.plainenglish.co.uk/law.htm — wunbopMalus 00 aHIIHMHACKOM S3bIKE
rpaBa

5. http://www.answers.com/ — caiiT ClipaBOYHOI'0 XapakTepa (SHIMKIONCIIH)

6. http://www.law.com/ — caiiT cipaBoYHOIr0 XapakTepa

7. http://www.dictionarylaw.com/ — TepMUHOJIOTHYECKHUIT CIIOBaph

[lepeBoruecKre OpraHu3allin:

8. www.fit-ift.org/en/home.php — International federation of associations of
translators, interpreters and terminologists

9. www.translators-union.ru — Coro3 niepeBo1unkoB Poccun

10.www.bclt.org.uk — British Centre for Literary Translation

11.www.translegal.com

12.www.TRANSLATION-BLOG.RU

13.www. Trworkshop.net

14.Cnosapu u cnpagouHuku:

15.encarta.msn.com/encnet/features/dictionary/dictionaryhome.aspx

16.www.collinsdictionary.com/dictionary/english

17.www.LingvoPro.ABBYonline.com

18.www.merriam-webster.com

19.www.multitran.ru

20.http://slovari.ru/start.aspx?s=0&p=3050

V. MaTepuajibHO-TeXHHYECKOe o0ecneyeHue
5.1. O01mme TpedOBaAHUSA

AyauTopHble (JEKIMOHHBIE W TPAKTUYECKHUE) B3aHITHS TMPOBOISITCS B
CIIEUATU3UPOBAHHBIX ayIUTOPUSIX, OCHAIIEHHBIX COOTBETCTBYIOIINM
o0Opy/lOBaHMEM U TEXHUUYECKUMH CPEICTBAMU OOYUYEHHS, COCTaB KOTOPBIX
onpeeNsieTcss B pabounx mporpammax JUCIUTIINH (MOTyJIeH).

[ToMeriennst 111 CaMOCTOSITENIbHOM pabOThl  OOyYarOUIUXCS OCHAICHBI
KOMITBFOTEPHOU TEXHUKOW C BO3MOYKHOCTBIO TIOJKIOYEHUS K ceTh «HTEpHET» N
obecrieueHueM JOCTyma K dJEKTPOHHON HH(POpMaITmOHHO-00pa3oBaTeILHON cpeie
1Z100108

HITYII obecrieueHa HEOOXOIUMBIM KOMITLJICKTOM JIMIICH3MOHHOTO B CBOOOTHO
pacrnpocTpaHseMoro MporpaMMHOrO OOeCrieueHusi, B TOM YHUCJI€ OTE€YECTBEHHOTO
MPOU3BOJICTBA (COCTaB oOmpejensercs B pabouyux mporpaMmax JUCHUILIUH
(Momyselt) U OAJICKUT OOHOBIICHUIO TIPH HEOOXOUMOCTH.

bubnuoreunslii (GOHA YKOMIUIEKTOBAH MEYAaTHBIMU W3/IaHUSIMU U3 pacyeTa He
Mmenee 0,25 sx3eMIusipa Kaxka0ro U3 U3JIaHui, yKa3aHHBIX B pabouyux MporpaMmax
JUCIHUIUIMH (MOJYJIEH), MPOrpaMMax MPakTUK, Ha OJHOTO 00YYaroIIerocs u3 4rcia
JIUI, OJTHOBPEMEHHO OCBAMBAIONIMX COOTBETCTBYIONIIYIO AUCHUILIMHY (MOIYJb),
MPOXOJSIIIUX COOTBETCTBYIOILYIO MTPAKTHUKY.
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OOyuaromuMcst obecriedeH A0CTyn (yOaJeHHBIA OCTYI), B TOM YHCJIE B
cllydae IPUMEHEHUS MJIEKTPOHHOTO 00yUeHHs, TUCTAHIIMOHHBIX 00pa30BaTeIbHBIX
TEXHOJOTHH, K COBPEMEHHBIM MpPO(EeCCHOHANBPHBIM 0a3aM JaHHBIX W
WH(POPMAITMOHHBIM CIIPABOYHBIM CHCTEMaM, COCTaB KOTOPBIX OIPEHEseTCs B
pabounx mporpaMMax IUCHUIUIMH (MOJIYyJIeH) W TOJICKHUT OOHOBICHHUIO (TIpH
HEOOXOUMOCTH).

5.2. IlepeyeHb MPOrpaMMHOI0 odecnevyeHusi 1 HH(POPMAMOHHBIX

CIIPABOYHBIX CUCTEM

Microsoft Windows 10

Microsoft Offict 2019

[Tporpammusiii kommiekc MMUC «/lexkanaT

AntuBupychHoe 10 Kacniepckuit

Cuctema aBromaruzanuu 6nbdmorek « MPBUC 64+

CnpaBouHo-TipaBoBas cucreMa «['apanT».

CnpaBouHo-TipaBoBas cucrtema «Koncynbrantl Irocy.

CnpaBouHo-tipaBoBas cucrema «Koncynbrantlntoc: Pernonsm».

O~NoGThowbdE

V1. OcobennocTn peanu3anu JMCHUIIVIMHBI JJIsI HHBAJUAO0B M JIUII C
OTrpaHUH4Y€HHBIMH BO3MOKHOCTAMMU 310POBbS

[Ipu oOydyeHMH JHII C OrPAaHUYECHHBIMH BO3MOXHOCTSMHU 37J0POBBS
YUUTBHIBAIOTCS UX MHAUBUIYaJbHbIE Ncuxodusnueckue ocodeHHoctu. OOyueHue
UHBAJIMJIOB OCYIIECTBISIETCS TakKe€ B COOTBETCTBUM C WHIUBUAYaJIbHOU
pOrpamMMon peabmIUTaly UHBAIHU 1A (TIPU HAJTUYUH ).

Jig nuu ¢ Hapywenuem ciyxa BO3MOXHO TNPEIOCTaBlIEHUE YyueOHOU
uH(pOopMaIuu B BU3yalIbHON opMe (KpaTKUi KOHCTIEKT JICKITUI; TEKCThI 3aJJaHuH,
HaleyaTaHHbIC YBEJIIMYEHHBIM MIPU(PTOM), HA ayIUTOPHBIX 3aHATUAX TOIMYCKAaeTCs
PUCYTCTBHE ACCHCTEHTAa, a TaK¥Ke CYpAOIEPEBOTINKOB U
TU(DIOCYPAOTIEPEBOAYNKOB. TEeKyIUit KOHTPOJIb YCTIEBAEMOCTH OCYIIIECTBIISICTCS B
MUCHhMEHHOU opMe: 00yJaroIIHiicsi TUCAMEHHO OTBEYAET Ha BOMIPOCHI, TUCHbMEHHO
BBINIOJIHAET MpakThuueckue 3ananud. [Joxnax (pedepaT) Takxke MOXKET OBbITh
NPEJCTaBICH B MHUCBMEHHOW (opme, mpu 5TOM TpeOOBaHUS K COJEPKAHUIO
OCTalOTCS TEMH K€, a TPEOOBaHMS K KAU€CTBY M3JI0KEHHS MaTepHralia (TIOHATHOCTb,
KayecTBO pEYd, B3aUMOJICHCTBUE C ayIuTOpUed M T. [1.) 3aMEHSAIOTCS Ha
COOTBETCTBYIOIIME TpPEOOBAaHHUSA, TMPEAbSIBIIEMbIE K IHCbMEHHBIM paboTam
(kauecTBO O(OpPMIIEHUSI TEKCTa M CIHCKA JIUTEPaTypbl, TPAMOTHOCTb, HAJIWYHE
WUTIOCTPAIIMOHHBIX MaTepuanoB U T.A4.). [IpoMexyTouHas arrectanus JUisl JIUL C
HapyILICHUSMHU CIyXa MPOBOJUTCS B MUCbMEHHOM (popMme, MPU ITOM HUCIIONIB3YIOTCS
o0mue Kputepuu oreHuBanus. [Ipu HE0OXOAMMOCTH BpeMSs MMOATOTOBKH K OTBETY
MO3KET OBITh YBEITMUEHO.

JUist uu © Hapywienuem 3peHus TOMYCKaeTCsl ay/IualbHOE MPeOCTaBICHUE
uHdopmaluu, a TakkKe  HUCIOJIb30BAaHME Ha  ayJUTOPHBIX  3aHATHUSIX
3BYKO3aIMCHIBAIOIIUX YCTPOUCTB (AMKTOGOHOB U T.11.). JlomyckaeTcs npucyTcTBUe
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Ha 3aHATUSAX AacCHCTEeHTa (TIOMOINHHMKA), OKa3bIBAIOUIEr0  O0ydaromuMcs
HEOOXOUMYI0 TEXHHUYECKYI0 MOMOULIb. TeKkymui KOHTPOJb YCIIEBAEMOCTH
ocCylIlecTBIsieTCs B ycTHOU (popme. IIpu mpoBeieHnN IpoMeKyTOUHOU aTTecTaluu
JUISL JIUL] C HapYUIEHUEM 3PEHHUsI TECTUPOBAHUE MOXET ObITh 3aMEHEHO Ha YCTHOE
cobeceloBaHuE 1O BOIPOCaM.

JUis Ui ¢ OrpaHUYEHHBIMM BO3MOYKHOCTSIMM  3[I0POBBS, HMEIOLINX
HapyILIEHUs ONOPHO-BUTaTEJILHOTO alapara, Ha ayAUTOPHBIX 3aHATHUSX, a TAKXKE
[P POBEAEHUU NPOLEAYP TEKYIIEr0 KOHTPOJIS YCIIEBAEMOCTH U MTPOMEKYTOUHON
aTTeCTallMM MOTYT OBITh NPEIOCTaBICHBI HEOOXOAMMBIE TEXHHMUECKHE CPEACTBA
(mepcoHanbHBIA KOMIIBIOTEP, HOYTOYK WM JAPYrOd TaJKeT); JOIyCKAETCs
NPUCYTCTBHE  ACCUCTEHTa (ACCHCTEHTOB), OKAa3bIBAIOIIEro  OOy4arouumcs
HEOOXOIMMYIO TEXHUYECKYIO TTOMOIIb (3aHATH paboyee MeCTO, EPEIBUTaThCs IO
ayJIMTOPUH, TIPOYUTATh 3alaHhe, OPOPMUTH OTBET, OOLIATHCS C MEJArOTHYECKUM
pabOTHUKOM).

JIOMOJIHEHUA U UBMEHEHUSA B PABOYEN TIPOT'PAMME

Ha / YIeOHBIN TOJT

B pabGouyio mnporpammy AuCHUIUIMHBL «OCHOBBI IOPUIMYECKOTO IEpPEBOIa»,
HampaBieHue noarotoBku:  40.04.01 FOpucnpynennusi, oOpa3zoBarenbHas
nporpamMma «Maructp 4acTHOTO IpaBa» BHOCATCS CIEAYIOIINE IOMOJHEHUS W
W3MEHEHHS:

I[OHOJ'IHCHH?[ U U3MCHCHUS BHECC

(momxuoctp, ©.1.0.) (moamuce)
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PabGouass mporpamma mepecMOTpeHa W O0J00peHa Ha 3acemaHuu Kadeapbl
MEXTyHApOJHOTO YaCTHOTO MpaBa
[IpoTokon Ne OT «__ » 20 T.

3aBenyromuii kadenpoit /®.N.0./

(Tmomuch)
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